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MOHAMMED SINAN V
E-mail: vksinan@gmail.com
Mob: 055-2310215
Dubai, United Arab Emirates


Summary
A Self-motivated, energetic and can do attitude person, who loves to market with goals overhead. 
Sales and Marketing is my passion Loves traveling and building relationships.

 Profile
· Business graduate with 3 years & 7 month experience in Sales & Marketing in UAE.
· Professionally qualified with a Master of Business Administration (MBA – Marketing & HR) & a Bachelor of Business management (BBM).
· Polite, friendly, tactful and well presented. 
· Strongly commercial with excellent communication and influencing skills.
· Holds UAE driving license
· Polite, friendly, tactful and well presented.  
· Energetic and capable of working with minimal support and a good deal of autonomy and target oriented.
· Can handle multiple tasks effectively and very much flexible-with time. 
· Shows continuous improvement by taking initiatives-and accepting responsibilities. 
Educational Credentials

Master of Business Administration (MBA – Marketing & HR) 
 Malik Deenar Institution of management studies 
Kannur University, Kerala, India (2013)
Bachelor of business management (BBM), 
     Kannur University, Kerala, India (2011)
Computer Skills
· MS Office(MS Word, MS PowerPoint, MS Access, MS Excel)

PROFESSIONAL EXPERIENCE

Business Development/Sales Executive
Wiko mobiles under dulsco, (since 09, December 2016)
Roles & Responsibilities
[bookmark: _GoBack]Wiko is a French Smartphone manufacturing company. Wiko is majority-owned by Chinese technology group Tinno Mobile and its phones are manufactured in China.Wiko shipped 2.6 million devices overall in 2013, mostly dual-Sim Android smart phones. In 2013, the company sold 1.7 million smart phones in France and it was the country's second largest selling Smartphone firm after Samsung
· Handling multiple accounts for mobiles .
· Introduce and educate the channel with the company and its complete range of products.
· Promoting best selling items in order maximize profits. 
Setting stock promotions and price reduction as appropriate.
· Ensure territory coverage to touch all opportunities on schedule basis 
· Maintains customer relationships by visiting with store managers.
· Maintain store shelves by observing displays of company products.
· Taking care of product promotions, new products, and price changes.
· Coordinate with ware house and logistic team members for the timely delivery of products 
· I used to handle 10 sales promoters on daily basis 
· I used to give products and sales training .
· Develop and maintain key customer relations.
· I used to visit the stores wise and give them training 
· Build relationships with clients and communities.  

Promoted for wiko mobiles uae under the DULSCO 
(10/03/2015 till 07/12/2016)
Roles & Responsibilities

· Merchandised store displays to keep store environment visually appealing and optimized equipment promotion 
· Providing information to the customers about the products
· Identify interest and understand customer needs and requirements
· Selling maximum unit
· Distributing product brochures flyers etc…to source new opportunities
· Reporting price changes competitors model to the company 


Business Development Executive
Pulse Agencies, Kerala, India (April 2013 to Sept 2014)
Job Description
The responsibility is to sell FMCG and Garment products in Indian Market. The process starts with Lead Generation, cold calling and engaging in conversation with the decision makers in the organizations who are dealers of garments and FMCG products at different regions in south India. The responsibility continues at various levels like follow up, negotiation and contract signing. 

Roles & Responsibilities

· Handling Business to Business sales. 
· File correspondence and other records. Prepare forms or agreements. 
· Maintain reports of payment received, transactions processed, payment outstanding etc. 
· Track and respond to daily requests, for account status, financial transactions and payment information. 
· Obtain & evaluate all relevant data / information to handle complaints. 
· Monitoring Sales Contracts and files and observe weekly reports from the team. 
· Handle tasks and other projects as assigned by the superior. 

Achievements and Awards

· Active participation in Inter fest activity and management fest
· Contribution towards C.S.R in the MBA Batch 2011-13
· Participated in national level management fest held in srinivas school of management, Mangalore
· Member of Malik Deenar Institute Cricket Team which won 1st prize in National Level Cricket Tournament held at Srinivasa Institute of Management Studies Mangalore, Karnataka, India.

Personal Profile
Date of Birth				   :  05th May 1989                                          
Sex                                 	             :   Male
Marital status				   : Married
Nationality				   :  Indian
Languages known			   :  English, Hindi and Malayalam
Dubai driving license (Manual) No      :  3672008		
Visa status                                       : Employment visa- Transferable
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