
[image: image1.png]LEJEESH JANARDHANAN

Email : getlejeesh@gmail.com

Mob : 00971-505355256




Objective

A sincere and hard working professional having experience in Administration, Service- Marketing, Recruitement, Sales and Marketing. I am a Fast learner and a team player who is rational and confident, with the right attitude.

Career Summary

14 years of diversified GCC experience in the areas of Sales, Business development, Marketing, Operations in trading industry with good knowledge of GCC market and work experience in KSA, UAE and having valid UAE Driving License.
	Professional Competencies
► Market Development & Implementation

► Training / Development / Motivation

► Team Building and Leadership

► Sales/ Marketing / Business Development
	► Brand Identity / Reputation  Management

► Holistic Troubleshooting

► Customer Needs Assessment
► Result Oriented


Professional Work History
	III. Company
	:
	ERAM GROUP (Saudi Arabia)

	Period
	:
	 Nov-2014 to Aug 2019

	Job Title
	:
	Sr.Business Development Executive


	Nature of Job:   

Creation of business opportunities for 

· Provide complete assistance to sales team.  Correspondence with the clients, Evaluate customer inquiries, submitting project presentation to the clients effectively along with quotation with the aid of subordinates
· Formulate effective business planning. Development & maintenance of key accounts 

· Presentations and Seminars for acquiring Approval with Consultants, other End Clients. 

· Involves Enquiry Generation, Submission of Offer, Technical and Commercial Discussions with Clients, Order Finalization, Smooth Execution of Order, Co- ordination with Production House for meeting Delivery Commitments and also collection of final Payment and after sales support. 

· Build good Rapport with clients and Consultants.
·  Achieving sales target with coordinated team efforts and build-up confidence in sales team.

· Collecting respective inquiries from clients, recommending and quoting the product.  Provide technical service and assistance in co-ordination with the technical staff.     

· Manage and monitor receivables and periodic aging reports. 
· Cost forecasting, and supervising the monthly invoice preparation and submission to various clients. Overseeing local and international logistics.

·  Generating the requisition through the frequent interaction with clients




	II. Company
	:
	AL MASHARIQ TRADING &CONTRACTING COMPANY. (Saudi Arabia)

	Period
	:
	Jan – 2010 to Sep-2014

	Job Title
	:
	Sr.Marketing Executive

	Nature of Job:   
· Sourcing Manpower for New Project
· Registration and enlistment with different government, private organizations and local & multinational EPC companies.
· Coordinate and support to bid & tendering department, engineering functions, commercial negotiations, contract & MOUs.
· Business meetings, presentations, telephonic and email correspondence with clients & suppliers.
· Maintain close and long term with to maximize business volume.
· Managing a gamut of Pre & Post sale activities including market research, testing, and customer complaints, analysing needs, rendering technical guidance to the clients, customer satisfaction and market intelligence.
· Manage and monitor receivables and periodic aging reports.
· Analysis by segment unit and revenue Mix, Accounts portfolio mgt.
· Identification and evaluation of new business opportunities.



	I. Company
	:
	FORTUNE MIDDLE EAST (UAE)

	Period
	:
	Jun – 2005 to Dec 2009

	Job Title
	:
	Relationship Manager

	Nature of Job: 
· Management of Branch Sales.

· Identifying and implementing suitable marketing methodology and maintained satisfactory sales in local market.

· Responsible for conducting interviews & aptitude tests for recruiting ‘Financial Advisors’. 

· Imparting training concerning the insurance policies & marketing norm as per the company profile.

· Plan, managing the marketing activities including organizing & compilation of seminar programs.

· Management & resolving issues at customer service & providing effective solution to ensure extended client satisfaction.
· Acquiring new customers.

· Sourcing customers for insurance and Mutual fund.

· Preparation of daily, weekly, monthly reports, sales presentations.

· Training/Motivation for the team members.

· Acquiring of customers for Wealth Management, where the customers are advised the available Investment avenues to maximize their returns on the basis of their investment profile


Academic & Professional Qualifications
· M.B.A. (Marketing  & Human Resource) from Anna University, INDIA

· Bachelor of Science (Physics, Electronics & Mathematics) from Mangalore University, INDIA
Software Proficiency 

Platform: Win 2000/ XP/Win 98/ ME

Packages: MS Office /Expert in Internet Applications.
Proficiencies 

· Excellent self-correspondence in English

· Good at customer relations.

· Self-responsibility, confidence and commitment

· Valid Saudi Driving Licence.
Other Details

	Nationality
	:
	Indian

	Gender
D.O.B
	:
	Male
30-05-1982

	Languages
	:
	English, Hindi, Malayalam ,Tamil

	Marital Status   
	:
	Married

	Passport No.
	:
	K8897413

	Driving Licence
Visa status              
	:
:        
	UAE
Residence visa


Declaration

I hereby declare that the above furnished details are correct and to the best of my knowledge.

Yours truly,

Lejeesh  Janardhanan
