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Senior Management Executive
Extensive international experience in business development and export operations management
Results-driven manager with track record of achievement in optimising territory and channel revenues through sales, marketing, and service excellence. Solid history of success in exceeding financial targets, increasing profit, and improving business permanence. Skilled communicator and executive leader who build strong relations with key clients and partners to raise sales and market share, whilst managing teams to surpass challenging objectives. In-depth expertise in channel development, customer acquisition, and product pricing across various countries.
Highlights of Expertise
	Team Building & Leadership
	Performance Enhancement
	Competitive Pricing

	Strategic Planning & Implementation
	Business Development
	Customer Satisfaction

	Export Operations Management
	Sales & Marketing
	Problem Resolution


Professional Experience
Regional Manager – Admiral Middle East Afriza Fze (May 2018 – Present)
Efficient in decision making, including strategic planning, business development, marketing, export operations, and logistics management. Brands :- Admiral / Gree / Advance Tech / Westinghouse
Incharge for Business development initiatives and Distributor appointment in compliance with US Head office and as per their policies at international level. Ensured smooth running of exports business operations by creating an innovative strategy  for organization. With introduction of new brand Advance Tech is also US brand & Westinghouse have appointed distributors for few countries and more countries in process. Primary focus on Admiral Home appliances, Air Conditioning. All the products of Air Conditioning are manufactured in Gree / Midea / TCL.
Exceeded management prospects for increasing export sales in 2019 from USD.400, 000/- to USD3.10 M.
direct export shipments, coordinated and delivered  to a number of countries, such as Iran, Yemen, Syria, Iraq, Cyprus, Nigeria, Africa.
GULF IMPEX ELECTRONICS TRADING LLC, Sharjah, UAE
Business Development Manager – EXPORTS (January 2007 to Apl 2018) 11 Years 4 Months
Uphold full self-sufficient decision making authority within different areas, including strategic planning, business development, marketing, export operations, and channel management. Brands :- LG/ BOSCH/WHITE-WESTINGHOUSE / HI-SENSE / PEARL
Oversee sales and business development initiatives in strict compliance with all company’s policies at international level. Devise and execute business strategies to lead export sales staff for accomplishing sales goals. Supervise growth of tactical marketing alliances by collaborating with key partners for identifying and exploring business opportunities. Attain assign targets by instigating any remedial actions based on performance monitoring.
Ensured smooth running of exports business operations by creating an innovative strategy to provide expert guidance for organization. Boosted business performance by determining, selecting, and hiring dealers.
Exceeded management prospects for increasing export sales from USD.400, 000/- to USD1.75 M.
Introduced direct export shipments, coordinated and delivered different trans-shipments to a number of countries, such as Iran, CIS, Africa, Singapore, Azerbaijan, Sudan, Armenia, and Mauritius.
Designed and implemented an effective operational plan on annual base with the aim of forecasting business profit, as well as achieving budgetary and organizational targets.
PANASONIC HOME APPLIANCE INDIA LTD, Chennai, India
Manager - Exports (May 2003 to December 2006)
Administered overall marketing functions and launched new products according to the requirements of company within USA, Costa Rica, Panama, Middle East, Sri Lanka, Fiji, Maldives, Singapore, and South Arica.
Streamlined annual business planning process for company’s product development. Headed distributor’s sales teams by sharing outstanding knowledge of different products for strategic purposes. Established, executed, and proposed trade visibility and programs in line with business strategy. Optimized and finalized due diligence procedure throughout selection and appointment of distributors in region. Revised and delivered information about export audit to distributors, as well as conducted corrective actions for swift issues identification and resolution. Negotiated with parent company for fixing, price levels, competitive pricing, engagement of orders and payment.
Rendered full range of sales and marketing leadership expertise to attain a high-growth objective, which resulted in raising export sales of company on annual base from 10 to 20 crores.
Acquired set targets and covered promotional calendar by developing professional rapport with third party and carrying out a successful annual operations strategy.
Coordinated with distributors in order to keep agreed stock and inventory levels, whilst ensuring the execution of priorities, IMS, and presentation in accordance with international operational plans.
Career Note
Senior Executive, Exports | E.I.D. Parry Limited, Chennai, India ( Aug 1997- Mar 2003)
Accounts Assistant | Zubair General Trading, Sharjah, UAE ( Jan 1993 – Apl 1997)
Accounts Assistant | Rane Power Steering Ltd. Chennai, India ( 1990-1992)
Technical Skills
Proficient in Microsoft Office suites, including Word, Excel, and Power Point
Education
Master of Business Administration, (2000)
HIET College, Madras University, Chennai, India
Bachelor of Commerce (1987)
St. Joseph's College, Trichy, India
Personal Information
Date of Birth: - 09/12/1966 | Nationality: - India | Visa: - Residence | Driving Licence: - UAE
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